
Canada’s housing market projected to increase 2.5% in 2015, according to RE/MAX 

Fairly stable prices and a modest increase in sales activity in the greater area of Montreal, as well as in 

Quebec City 

Laval (Qc), Dec. 10th, 2014// Most regions posted modest gains in average residential sale price, despite 

increased inventory in many of Canada’s housing markets. Residential property markets in Toronto, 

Vancouver and their surrounding areas, as well as Calgary and Edmonton, continued to see prices and 

sales rise. The greater areas of Vancouver and Toronto saw inventory of single-family houses remain at a 

record low, while demand continued to climb. Prices in these markets are expected to continue to 

increase in 2015, by approximately three per cent in the Greater Vancouver Area and four per cent in 

the Greater Toronto Area. Healthy gains are also anticipated in Kelowna (7%), Victoria (4%), Windsor 

(5%) and Moncton (6%).  

“Canada’s housing market is mirroring the resilience of our economy,” said Gurinder Sandhu, 

EVP/Regional Director, RE/MAX INTEGRA | Ontario-Atlantic. “Housing demand is being supported by 

steady employment and immigration, while our GDP is expected to grow another 2.5 per cent in 2015. 

This is mitigating the effects of higher inventory, which many markets have been experiencing due to 

increased development.”  

Outside of B.C., Alberta and some areas of Southern Ontario, higher inventory levels was a significant 

trend characterizing much of the Canadian housing market in 2014. In some markets, the long, cold 

winter and late start to the spring season created a build-up of listings on the market, which continued 

to have an impact throughout the year, but also resulted in higher than usual activity in the fall as 

buyers came back to the market. In many cities in Canada, notably St. John’s, Quebec City, Ottawa and 

Halifax, increased construction over the past several years contributed to higher inventory. However, 

with construction of new buildings winding down, inventory levels are expected to balance within the 

next couple of years without having a notable impact on property prices. 

With an increased supply of inventory on the market going into the new year, the average sale price is 

expected to remain stable or rise modestly in most cities in 2015. Montreal (1%), Quebec City (1.5%), 

Ottawa (1.6%) and Sudbury (1.2%) are expecting a modest rise in average residential sale price, while 

little change in price is expected in Winnipeg, Saskatoon and St. John’s. 

“As affordability becomes an issue in urban centres, first-time buyers are looking towards 

condominiums both for lifestyle and for value,” said Elton Ash, Regional Executive Vice President of 

RE/MAX of Western Canada. “Feeling the pressure from tightened CMHC lending criteria, many in this 

demographic delayed purchasing property in order to continue to save for their down-payment. The 

new mortgage rules will likely have less of an effect in the coming year as buyers adapt to the new 

regulations and make the necessary changes to meet the criteria.” 

The historically low interest rates of the past several years have helped sustain demand, and have 

mitigated the impact of the tightened lending criteria. The Bank of Canada has hinted at a rate increase 

in late 2015, and some experts have speculated that the increase could come as early as May. An 



interest rate hike could potentially result in a spike in buying activity, as buyers rush to secure their 

mortgage before the increase comes into effect. Overall, a rate increase is not anticipated to have a 

dramatic effect on the real estate market, as it would likely be minor and rates would continue to be 

low.  

In addition to projected GDP growth, small increases in employment rates and wages are anticipated as 

well. Immigration should continue to drive demand across Canada. Canada expects to welcome between 

260,000 and 285,000 new permanent residents in 2015, which should positively impact the residential 

real estate market. 

For more information, visit remax-quebec.com. 

To coordinate interviews, please contact: 

Jessica Lavoie André Lavoie/Christine Tourigny 
RE/MAX Québec inc. Massy Forget Langlois Public Relations 
450 668‐7743 514 842‐2455, ext. 36, ext. 21 
Jessica.lavoie@remax‐quebec.com alavoie@mflrp.ca/ctourigny@mflrp.ca  

 
 

AVERAGE RESIDENTIAL SALE PRICE 
2011-2014 

Market 2011 2012 2013 2014 2014/2013 (%) 2015 
2015/2014 

(%) 

Canada  $363,346 $363,740 $382,513 $406,145*** 6.2% $416,300** 2.5% 

Victoria $498,300 $484,164 $476,568 $493,800* 3.6% $513,600** 4.0% 

Greater Vancouver Area $779,730 $730,063 $781,517 $838,400* 7.3% $863,600** 3.0% 

Kelowna $404,756 $400,027 $397,000 $428,000* 7.8% $458,000** 7.0% 

Calgary $402,851 $412,315 $456,000 $483,000* 5.9% $497,500** 3.0% 

Edmonton $325,395 $334,318 $351,000 $374,000* 6.6% $389,000** 4.0% 

Saskatoon $309,823 $331,867 $338,309 $333,900* -1.3% $333,900** 0.0% 

Regina $276,469 $301,332 $320,385 $333,200* 4.0% $346,500** 4.0% 

Winnipeg $241,409 $255,058 $274,373 $285,800* 4.2% $285,800** 0.0% 

Windsor-Essex $170,034 $175,581 $183,518 $192,200* 4.7% $201,800** 5.0% 

London-St. Thomas $232,387 $238,822 $245,737 $254,200* 3.4% $260,500** 2.5% 

Sudbury $234,544 $247,462 $250,518 $255,400* 1.9% $259,500** 1.6% 

http://www.remax-quebec.com/en/etudes/perspectives-immobilieres-2015.rmx
mailto:Jessica.lavoie@remax‐quebec.com
mailto:alavoie@mflrp.ca/ctourigny@mflrp.ca


AVERAGE RESIDENTIAL SALE PRICE 
2011-2014 

(continued) 

Market 2011 2012 2013 2014 2014/2013 (%) 2015 
2015/2014 

(%) 

Kitchener-Waterloo $301,010 $311,006 $323,771 $336,900* 4.1% $342,800** 1.8% 

Hamilton-Burlington $333,498 $360,059 $383,840 $406,900* 6.0% $417,900** 2.7% 

Barrie $287,588 $299,685 $308,200 $318,700* 3.4% $320,900** 0.7% 

St. Catharines $244,630 $253,469 $258,595 $269,800* 4.3% $283,300** 5.0% 

Greater Toronto Area $465,412 $497,150 $522,963 $566,400* 8.3% $589,100** 4.0% 

Kingston NA $280,095 $287,567 $292,700* 1.8% $298,600** 2.0% 

Ottawa $344,791 $352,610 $353,881 $359,500* 1.6% $365,300** 1.6% 

Montreal $308,854 $321,059 $323,966 $329,300* 1.6% $332,600** 1.0% 

Quebec City $245,462 $257,879 $276,294 $265,800* -3.8% $269,800** 1.5% 

Fredericton NA NA $170,058 $183,300* 7.8% $177,800** -3.0% 

Saint John $177,328 $174,026 $179,351 $176,800* -1.4% $177,500** 0.4% 

Moncton $158,361 $158,107 $171,000 $176,900* 3.5% $187,500** 6.0% 

Halifax-Dartmouth $260,950 $270,742 $278,783 $273,000* -2.1% $275,000** 0.7% 

Charlottetown $149,617 $152,250 $167,535 $172,600* 3.0% $174,300** 1.0% 

St. John’s $268,608 $285,529 $301,000 $313,000* 4.0% $313,000** 0.0% 

*Estimate **Forecast  ***August Year-to-Date - Source: Historical values are sourced from CREA or Local Board statistics. 

Estimates and forecasts are based on the opinion of independent RE/MAX broker/owners and affiliates. 

About the RE/MAX network 

RE/MAX was founded in 1973 by Dave and Gail Liniger, with an innovative, entrepreneurial culture 

affording its agents and franchisees the flexibility to operate their businesses with great independence. 

Over 96,000 agents provide RE/MAX a global reach of more than 95 countries. RE/MAX is Canada’s 

leading real estate organization with more than 19,000 Sales Associates and over 750 independently-

owned and operated offices nationwide.  

RE/MAX, LLC, one of the world’s leading franchisors of real estate brokerage services, is a subsidiary of 

RE/MAX Holdings, Inc. (NYSE:RMAX). 

With a passion for the communities in which its agents live and work, RE/MAX is proud to have raised 

more than $140 million for Children’s Miracle Network Hospitals® and other charities. 



For more information about RE/MAX, to search home listings or find an agent in your community, please 

visit www.remax.ca. 

Forward Looking Statements 

This press release includes “forward looking statements” within the meaning of the “safe harbor” 
provisions of the United States Private Securities Litigation Reform Act of 1995. Forward-looking 
statements may be identified by the use of words such as “anticipate”, “believe”, “intend”, “expect”, 
“estimate”, “plan”, “outlook”, “poised,” “should” and “project” and other similar words and expressions 
that predict or indicate future events or trends or that are not statements of historical matters. Forward 
looking statements should not be read as a guarantee of future performance or results, and will not 
necessarily be accurate indications of the times at, or by, which such performance or results will be 
achieved. Forward looking statements are based on information available at the time those statements 
are made and/or management’s good faith belief as of that time with respect to future events, and are 
subject to risks and uncertainties that could cause actual performance or results to differ materially 
from those expressed in or suggested by the forward looking statements. Such risks include, without 
limitation, those described in the sections “Risk Factors” and “Management’s Discussion and Analysis of 
Financial Condition and Results of Operation in RE/MAX Holdings Inc.’s registration statement on Form 
S-1 filed with the United States Securities and Exchange Commission (“SEC”) and (1) changes in business 
and economic activity in general, (2) changes in the real estate market, including changes due to interest 
rates and availability of financing, and (3) changes in laws and regulations that may affect our business 
or the real estate market. Readers are cautioned not to place undue reliance on forward-looking 
statements, which speak only as of the date on which they are made. Except as required by law, 
RE/MAX Holdings Inc. does not intend, and undertakes no duty, to update this information to reflect 
future events or circumstances. Investors are referred to in RE/MAX Holdings Inc.’s registration 
statement on Form S-1 and subsequent reports filed with the SEC.  

 

Data Source: Historical data is sourced from CREA or Local Real Estate Boards.  

Estimates and forecasts are based on the opinion of independent RE/MAX broker/owners and affiliates. 


